Your product literature is one of your most effective sales
tools, and getting it into the hands of prospective buyers is an
important step in the selling of your product. A personal call
by your sales staff is one way, but that can be very expensive.
Buying a direct mail list is another way to distribute your
catalogs, but you can’t always be sure that you’re reaching the
right people.

The Literature Digest & Web Guide will be included in the
magazine as a special section four times a year - February,
May, August, and November!

The EHS Today Literature Digest & Web Guide offers you a
powerful 1-2 combination for reaching potential buyers with
your company'’s product information. Use the Literature Digest
to pre-sell prospects by letting them know about your product
line through your product literature. The Web Guide is a
targeted method for leading customers to your products online.
Use it to promote your website, let customers know about changes to your site
and inform them of special features on your site so they’ll be sure to bookmark it.

EHS Today readers inquire about ads or editorial products seen in EHS Today
in many ways. In a recent study, 52% of EHS Today readers surveyed said they
use print publications to learn about new products but 50% said they use the
Web to find potential suppliers and 44% said they use the Web to compile lists
of qualified vendors. The EHS Today Literature Digest & Web Guide offers a
cost-effective way for you to help readers with these tasks.

Rates
1-4Units $925 gross each
5+ Units $885 gross each

Frequency Discount
Run your 1/8-ad unit in all four issues and receive the discount price of $3,300.

Guidelines for Sending Electronic Files
Photograph: Submit electronically to Cindy Barry at cindy.barry@penton.com.
File can be PDF, JPEG, or EPS. Must be at least 300 dpi resolution.

Copy: Copy consists of approximately 50-60 words. Copy that does not
conform will be edited. Keep in mind that included in the 50-60 words is your
company name, telephone number, fax number, website URL and email address.
The headline shall not exceed 40 characters (including spaces).

Note: New product news releases and/or product photos are not accepted.
Submit electronically to Cindy Barry at cindy.barry@penton.com.

Mailing Instructions

Literature and/or materials, correspondence,
contracts, insertion orders ship to:

Cindy Barry, EHS Today

Penton Media, Inc.

9800 Metcalf Avenue

Overland Park, KS 66212

Phone: 913.967.7206

Fax: 913.981.5609

email: cindy.barry@penton.com



Front Cover Program EHS Today

High-Impact Front Cover Program
Take advantage of this unique advertising opportunity

Grab your customers’ attention by placing your ad on the front cover of
EHS Today and be featured in EHS Today’s FasTrac eNewsletter.
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EHS Today offers you an exclusive front cover advertising
position in every other issue. In addition, you receive an
exclusive featured product on our eResponse enewsletter
for these months.

Your ad will be located on the bottom right corner.
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Rate
$3,900 net/per issue

Combo Rate
Purchase a full-page ad and the front cover program

EXPERTS PREDICT - $6,900 net/per issue
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Every month, 55,000* EHS Today email subscribers receive
instant product and service information emailed directly to
their inbox with the FasTrac eNewsletter.

Within that email, we showcase 1 featured product. You'll
receive leads from EVERYONE who clicks on your link and
requests more information. Your direct leads, with complete
contact information, are automatically sent to you every
month' CONTACY Bl BCH 4 Ll
Specs

Image: Must be sized to 200w x 200h pixels
Headline: Limit headline to 25 characters or less
Description: 50-word description and product link

*SOURCE: Publisher’s Own Data
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‘The Magazine for Environment, Health and Safety Leader

EHS Today’s Customized Targeted Lead Program
EHS Today Guarantees 30 Exclusive High-Quality Leads Every Month!

Exclusive Lead Generation for the
Safety, Health, and Environmental Markets.
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EHS Today now offers a subscription-based lead generation program
to help you build your business — and your CRM database.

EHS Today offers you a Targeted Lead Program to generate leads by
conducting telephone interviews with EHS Today subscribers/buyers,
within your target market. Our job is to prospect and qualify buying
opportunities in customized product categories specific to the
products/services offered by your company.

EHS Today’s Targeted Lead Program (based on a 6 or 12 month subscription)
guarantees the generation of 30 fresh, qualified leads, from EHS Today’s
subscriber base every month.

Your cost is a low monthly fee of $2,995 net per product category with
a 6-month program or $2,495 net per category with a 12-month program.
Program only available to active EHS Today magazine advertisers.
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Contact your local sales representative for a custom quote.

EHS Today’s Targeted Lead Generation B e s i e S o 4 ettt e i

model allows us to:

Uncover the decision makers.

Qualify the buying need for your product or service.

Define a buying timeline for that purchase.

Deliver those leads via email, directly to you once a month.

Leads for You —— e —

Unlike other lead programs that distribute the same leads to a large i i T
number of competing companies, our program offers “category e e imenigand
exclusivity” so you don’t have to share these leads with competitors. - -
Thirty leads will be generated specifically for your company.

EHS Today — the preferred magazine for the safety,
health and environmental market!

Our mission over the past 70 years has been to connect high-
quality buyers and sellers together. Our extraordinary program will
provide you with ready to buy prospects. These program features,
in combination with product category exclusivity, make for an
unbeatable offer.

To start receiving leads, contact your local sales
representative for more details.






